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Abstract

We investigate how the proponent of a plan should persuade the two members of a

committee at the pre-meeting briefing. The value of the plan is determined by its two com-

ponents and the committee members have difference preferences over them. The proponent

has a verifiable evidence for the realized value of each component. He can brief either only

one member or both members separately and, at the briefing, can disclose either only one

evidence or both. When the preferences of the two members are not similar, it is shown

that the proponent should brief each of the two members before the meeting and should

reveal only the evidence that a member is less interested in. This explains the benefit of

having separate briefings of multiple members prior to the meeting.

JEL classification : D71, D82, D83

Keywords : Persuasion Game, Evidence Disclosure, Signalling

* Correspondence: Faculty of Economics, Gakushuin University, 1-5-1 Mejiro, Toshima-
ku, Tokyo 171-8588, Japan. email: shinsuke.kambe@gakushuin.ac.jp
** This version is prepared for the 2009 Spring Meeting of Japanese Economic Associa-
tionat Kyoto University. Financial support from Grant-in-Aid for Scientific Research (B)
(no. 19330040) is also gratefully acknowledged.


